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Enhance the quality of EdTech
entrepreneurship education by
bringing together academic and
industrial partners with
entrepreneurial experience and
expertise in ed tech and learning
pedagogies.

Encourage undergraduate and
postgraduate students, faculty
members, researchers, educators, and
university alumni to start their own
EdTech businesses.

Improve the quality of innovative and
impactful EdTech products and
increase the number of EdTech start-
ups in Europe. 

The teaching and learning
system of the 21st century is
changing in response to global
challenges such as economic
competitiveness, a greater
focus on educational equity,
and a demand for effective
educational solutions and
increased return on investment.

This challenge is being
spearheaded by the 
ENTER EdTech project! 

ENTER EdTech brings together
academic and industrial partners
with entrepreneurial experience
and expertise in educational
technologies and learning
pedagogies, to improve the
quality of entrepreneurship
education in higher education
around EdTech. The project aims
to empower undergraduate and
postgraduate students, faculty
members, researchers, staff and
educators, as well as university
alumni to become EdTech
entrepreneurs.

www.enteredtech.eu

PROJECT'S GOALS
OVERVIEW



One of the main project objectives is to develop an
innovative entrepreneurship curriculum in EdTech focusing
on recognizing business opportunities. 

The curriculum consists of 5 modules as presented below.

EdTech Entrepreneurship
Curriculum

Education Market 1.

This introductory module aims to
provide awareness of the global,
regional and national EdTech market
and focuses on being able to
understand the specifics of the EdTech
and education market.

This is a general introduction to the sales
cycle, buyer psychology, product value in
the EdTech, and promotion and planning
for the launch of an educational
project/service.

2. Marketing & Sales 

3. Product market fit & 
Evaluation of EdTech
Products/Services

4. Financial Planning &
Revenue Models in EdTech 

This module aims to help learners form
an understanding of why the customers’
identification, specification, and
validation of the value proposition for
a specific target audience are
important parts of a user-centered
development process of an EdTech
product/service. 

The aim of the module is to impact
basic knowledge and problem
awareness in financial planning and
revenue models in EdTech focusing on
the approaches to monetization, the
types of monetization, funding
opportunities and the financial tree.

5.  Commercialisation, Marketing,
and Pitching 
The aim of this module is to train young
EdTech start-uppers in the areas of
marketing strategy, social media and
branding, presentation and pitching.



Next Steps
The ENTER EdTech Project team is currently
working on the next exciting steps that will
take the project to the next level.

1. Creation of digital learning resources and
integration in the Course Modules

2. Formative evaluation of the course
structure and the individual learning resources 

3. Guidebook development for
trainers/instructors 

4. Development of the online learning
environment using the course management
system 

5. Building the online courses in the online
learning environment 

6. Setting up of the “EdTech Learning
Innovation Hubs"  

Partners Project Coordinator

Stay tuned!


